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EnixeipnuaTiko MAavo yia tnv Koivwvikn Enixeipnon

KaBe emixepnUaTIKO eyXElpnUa Elval amopaitnto va Baoiletol
o€ eva Enyelpnuatiko NAavo (Business Plan).

To Emixelpnuatiko TAAVO TeEPLypAdEL TIC BOOLKEC AELTOUPVYLE,
kootn, dtadikaocieg, peBodouc, tpomoug, pe Touc omolouc Ba
vAomolnBel n emelpPnUATIKA Opaon, TOUC OKOMOUC TNC
ETILXELPNONC QUTNC KoL TO gupuTtepPOo TEPBAAAoOvV (amellEc,
EUKOLPLEC) OTO oTolo autrn Ba AsttoupynoeLl.
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Social Business Model Canvas (1/12)

Yrtapyouv moAAa povteAa yLa tnv Snpoupyla Emelpnuotikov
[MAQvou yLot OAa TaL ELON TWV ETILXELPNOEWV.

[t TNV ONUEPLVN HOC Ttapouaoiaon exoupe emhe€el to Social
Business Model Canvas, mou armnoteAel e€sldIKEVUUEVO POVTEAOD
el0LKA yLa TIC KowwviKec Emyelpnoelc.

SYNTHESIS
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Social Business Model Canvas (2/12)

To Social Business Model Canvas amnote)eital ano 10 nedia
rnov e€etalovtal og oxeon Ke TNV Enxelpnuatikn bga / dpaon.

1. Nopot (Key Resources): molol TOPOL ATALTOUVTOL OE
entiinedo dpaotnplotNTwy, avBpwriivou SuvapuLkou,

npooBaong, xpnuatodotnaong;

TU xpelallONOAOTE YIOL VAL LTTOPECOUE VAL UAOTIOLI)OOUE TNV
LOEQ POLC KOLL VOL TNV KATAOTAOOUME PLWOLUN;

SYNTHESIS
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Social Business Model Canvas (3/12)

2. Etaipot (Partners & stakeholders): cuvepyateg, kKowwvikotl
gTalpoL.

Me moloug Ba douledoupe; Molouc adopa n OEA poc N N
dpootnpLlotnTa Hac Ko Bo mpemeL va TouC cUpPBouAguTtoUpe N
vo. TOUuC aélomolnooupe; Ymapxouv ¢opeic, opyavwpeva
oUvVoAa, opadEC, EVWOELC KTA TTOU pHItopouV va poc fonbnoouv
vo. KataAdafoupe KAAUTEPA TIC AVOYKEC TIOU UTTALPYXOUV KOl TOV
KAAUTEPO TPOTIO VA TIC KAAUPOUUE;

SYNTHESIS
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Social Business Model Canvas (4/12)

3. QApaotnplotntec (Activities): molec SpaoTtnPLOTNTEC
npoPAEmovtal ota TAAlola TNG ETUXEPNMUATIKAC WEag /
dpootnpLotnTac;

TU akplBwc BEAOUUE VA KAVOULLE; 2€ TIOLEC ETILUEPOUC OPAOELC
XwpLletal;

SYNTHESIS
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Social Business Model Canvas (5/12)

4. NapepBaon (type of intervention): pe molov tpomo Ba yivel
N Kowwvikn ntopepBoaon; (rmapoxn vmnpeciac, mTpoiov)

O 0TOXOC LOU ELval VO OVTLLETWTILOW EVA KOLWVWVLKO TIPOBANUQ
N U0 KOWVWVLKN QVOLYKN, LLE TTOLOV TPOTIo Bl TO KaTapEPW;

Mopexovtoc UMtnpeoiec, mpoiovta N kat ta SUo;

SYNTHESIS
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Social Business Model Canvas (6/12)

5. Alodol e€evpeonc nehatwv n/kat xpnotwv (channels): pe
riolov Tporo Ba yivetal n mpooPoaon o€ TTEAATEC KoL XPNOTEC;

Me molwov tpomo Ba evtomilw Kol Bo EMKOWVWVW HE TOUC
riBovouc MEAATEC 1 XPNOTEC TWV UTTNPECLWYV / TIPOLOVTWV LLOU;

Mowa kavaAlo €ilvat  KoatdAAnAo; (padlopwvo, Eviuma,
tnAeomtikn Sladpnuion, AAAec mpowOnTIKEC OpAoceElC, HECO
KOWWVLKNG OlktuwoNnC, KOWWVLIKA Oilktua, N Kamowov AAAO
TPOTIO;)

YN THESS
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Social Business Model Canvas (7/12)

6. Kowvwvika tuipata/opadec (social segments): MOLEC KOWWVIKEC
opnadec Oa wPeAnbouv amo v  Kowwvikn Emeipnon
(beneficiaries); Molec opadec eival dlateBeLlpeVeEC va TTANPWOOUV
yloL TIC UTtnpEeoiec / mpoiovta (customers);

[MoAAEC dpopec oL whelovpevol dev tautilovtal PE TOUC TEAATEG,
apa TIPETEL VA  OLAXWPLOOUME TIC KOTNYOPLEC OWUTEC. [t
MOPAOELYUA L0l KOWVWVLKN ETLXELPNON EVOWMATWONC- €0TLATOPLO
uropel va epyodotel atopa pe avarnnplo (wdelovpevol), ol
BapwVEC WOTOOO TIPOEPXOVTOL ATIO TOV YEVIKO MANBUGOMO (rteAatec)
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Social Business Model Canvas (8/12)

7. Anpovupyia Kowvwvikne Aéioc (value proposition): molo 6a
elval To KoWwwVIKo odeloc (social impact); Mwc Ba petpnOei;
Moo Ba elval to 0geloc yia toug reAdtec (customer value);

Yrtapyouv 2 €i6n aélac amo tnv dpactnpLotnta tnC Kowwvikng
Ermtiyepnuatikotntog. H pia adpopad tov BETKO aVTIKTUTIO OTNV
kKowwviae / kowotnta Kot n AAAn adopd TNV KAAuYnN
OUYKEKPLUEVWV OVOYKWYV TWV TTEAATWV/XPNOTWV.
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Social Business Model Canvas (9/12)

Mot TTapAOELYO LAl ETILXELPNON ETILOKEUNC LTTOONUATWY TIOU
epyodotel MpwnNV PUAAKLOUEVOUC, TIPOOPEPEL LA KOLVWVLKN
untnpeoia 6lvovtag €pyaocia ota Atopa oUtd mou cuvnOwc
neplBwplomolovvtal. AUTO OnNMOLVEL OTL HEWWVOVTAL Ol
rlavotnTteC umoTpomnNne o€ vea adlknuata. AuTOo armoteAel
KOWWWVLKO OPEAOC KOl OLKOVOULKO OPEAOC yLOL TNV KOWVOTNTAL.

MNapaAAnAa KAAUTITEL TIC AVAYKEC TOU TOTILKOU MANBuopol o€
OTL adpOopPA TLC EMLOKEVEC UTTIOONUATWV.
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Social Business Model Canvas (10/12)

8. Kootog (cost structure): moiwa eival ta peyaAvtepa £€oda; NMwc
Slopopdwvovtal otnv nopeia tTnc SpaotnPLOTNTIC;

TLe€oba Ba exw;

(eyKaTOOTAOELG, MapAYwWYN, LETAKIVAOELCG, TIPOOWTILKO, SLavoun,
e€omAlopog, dtadnuion KtA)

Nwc avta Stopopdwvovtal oTnV opELa TNE SpaoTNPLOTNTAC MOU;
Mo topadeLlypa otnv apxn Mmopet va exw peyaAvtepa €€oda
SladpnpuLone, apyotepa va xw neploocotepa £€oda pLobodoaotiag
KTA.
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Social Business Model Canvas (11/12)

9. Képdoc / mAeodvaopa (surplus): pe oo tpomo Ba yivetal
ETIAVETIEVOUON TWV KEPOWV;

Av €xw KEPON amo tnv Kowwvikn pou Emeipnon, Ba mpemet
va eTtavenevOUovTaL 0TNV EMLXELPNON Kot OXL va potpalovTal.
[l val yivel auTto pe amodoTIKO TPOTo, B MPETIEL VAL EXEL
npoPAedpBOel oTO EMLXEPNUATIKO OXEOLO.
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Social Business Model Canvas (12/12)

10. Ecoda (Revenue): mNYEC Kol TOGOOTWON E00OWV

ATIO TIOLEC TINVEC avapeEVW €o00da; Kol pe ooV TpOomo
KOTOLVELOVTOL QLU TOL;

[lo o pASELYUOL UTTOPEL TO LEYOAUTEPO TTOCOOTO TWV EC0OWV HOU
VOl TIPOEPXETAL OTIO UTTNPEOCLEC (MY KOMMWTAPLO) KOL EVOL ULKPOTEPO
Ao nwAnon mPoloviwy (Tt mMwAnon MPOLOVIwWYV TEPLITOLNONC
HLOAALWV KTA)

Apaoctnplotnta 3
SYNTHESIS
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MpakTikn Epapuoyn

To dUANASLO TTOU E€XETE OTA XEPLAL COC €lval pLa ypadLKn ATELKOVLION
tou Social Business Canvas kat meplhapfavel ta medla TmoOU
nopovoLdoTnNKav OTIC TtponyoUuevec Sladavelec. 2e opadec N
OTOULKA, CUUTTANPWOTE Ta ESLL o€ oxEon e pia Sk oo oEa N pa
UTTOLPKTI KOLVWVLKN ETIXELPNON. 2TN CUVEXELQ TTOPOUCLACTE TNV LOE
o0LC.

2TNV eNOUEVN Sladavela unopeite va Helte Eva CUUMANPWHEVO
nopadelypa otnv ayyAlkn yh\wooa.
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SOCIAL BUSINESS MODEL CANVAS

PROJECT: KIVA

Cx: TANDEM

Hey Resources

Kiva_org platform

Hey Activities

Proving loans

Type of Intervention

Segments

Entrepreneurs in

Value Proposition

Financial ability to

- developi |
Micro ;;’Eﬁ?tﬁl;g start business
Brand Collecting loan loans
Donor network capital Family of
- entrepreneur
Screening MFls # of entrepreneurs
$ lend

Partners + Key M . Channels $ repaid
Stakeholders anadagin -

\ocal ME platf{:?rmg Kiva.org Well-off individuals # dependents

e = who are socially
Managin _ i CONscIouUs _ _
PayPal anaging Local microfinance Promote market
risk institutions based solutions to
Borrower poverty
Cost Structure Surplus Revenue
- _ Optional donations
Staff Repayment risk | \jarketing & P
Online ; platform L
platform development | oans
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