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Aeukwola, 17 NosuBpiou 2016

MPOZ: 'OAoug toug evéLapepOUEVOUG
ANO: Mapuo Tolakkn, Meviko Mpappatéa KEBE

OEMA: Tpujpepo Exkmoandeutiko Mpoypappa “PON Global Negotiation for Executives”

Kopuoy,

Me Slaitepn xapd avaKoWWVOUUE ota HEAN Uag tn Slopydvwaon kot Sie€aywyn yla mpwtn dopd
otn Aeukwoia, amd 1o Program on Negotiation at Harvard Law School kat to I.A.E.M.E.A. o€
ouvepyaoia pe to K.E.B.E. kot tov Z.E.A.K. Tou 3 rjuepou ekmaldeutikou mpoypappatog “PON
Global Negotiation for Executives”, to omnoio PBaciletal otn vavapxidéa Twv MPOoypaAUUATWY TOU
kopudaiou Mavemotnuiov maykoouiwc.

Ao T1g 7 €éwg ko Tig 9 AekepBpiov 2016 oto Zevodoxeio Hilton Cyprus Ba 516axO¢ei n Bewpia kat n
TPAEN TwV SLATPAYHATEVOEWV KOl OTOUG CUUUETEXOVTEG OL omoiol Ba mapakoAouBrioouv OAEG TIG
ouvedpleg Kal OAEC TIC pooopolwoels Ba 506ei n miotonoinon oAokApwong amno to Program on
Negotiation at Harvard Law School.

To eKmalSeuUTIKO TPOYPAPUO OIMEVOUVETAL OE QVWTEPO OTEAEXN ETUXELPNOEWY, AOYLOTEG,
Sdwknyopoug, 6levBuvtég avBpwrivou Suvauikol, oteAéxn tpamelwv, OTeEAEXn TO  omola
Slampaypatevovrotl cuPBACELS 1) Kol TtpopnBeteg, kKaBwc edw kat 30 xpovia €xel S186ALEL NyETEG amo
OAov ToV KOGO.

210 oUvdeopo mou akoAouBel Ba Bpeite TO AVOAUTIKO EVTUTIO TOU EKTTALOEUTLKOU TIPOYPAMUOTOG
«PON Global Negotiation for Executives» kabwg kat tn ¢opua umoPoAng evdladépovtod.
http://www.idemed.gr/pon-global-athens/

To KOOTOG TOU TMPOYPAUUATOC avEpPXETal o€ 2.500€ Kal oL SNAWOCELS CUUUETOXNG OAOKANPwWVOVTOL
v Tetaptn 23 NogpPBpiov 2016.

MNa nepioootepeg mAnpodopieg ansuBiveote otnv Ka. AAe§ia KoukkouAAn oto I.A.E.M.E.A., TnA.
0030-210-380-3323, kwv. 0030-6974-479301, nA. 81eUBuvon acouccoullis@acouclaw.com.

Me ektipgnon,

Mdaplog ToLaKKNG
M'evikog Mpappatéag

Aew®. MpiBa Aiyev) 38 & AeAnyiwpyn 3, T.0. 21455, 1509 Acukwoia, Kunpog, TnA. + 357-22889800, ®ak. + 357-22668630,
E-mail: chamber@ccci.org.cy
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PON GLOBAL

“NEGOTIATION FOR EXECUTIVES”

MNa mpwtn @opd otnv Evpwnn, n Bswpia kal
n medén tTwyv SlAMPAYUATEVOEWY TIPOCPEPO-
vtal ané 1o Mavemotipio tov XapBapvt os
ouvepyaoia pe 1o lvotitouto Ataitnoiag Kat
EvaAaktikwv MeBodwv Emiduong Awago-
pwv (LA.E.M.E.A.) otoug Kimploug emixelpn-
paTieg Kal EMOTHUOVEG OE Wia Kpion XPOoVIKN
OUYKUPIQ, TTOU Ol OTOXEUEVEC Kal OlaPBPWUEVEC
OlAIMPAYHATEVTELC Eival JoVOSPOLOG YIa TNV ETTH-
TELEN OTTOIACONTTOTE ETITUXNUEVNC CUUPWVIAC.

AEYKOZIA, CYPRUS HILTON
07/12- 09/12/2016

O oUyxpovog ETIXEIPNHATIAC TIPEMEL TPWTIOTWG
va elval IKavog SlampayMateuTrg SUVALIEVOC
VA OUVATTTEL ETTIKEPOEIC CUUPWVIEC, va ETIAVEL
mBavd mpoBArjuaTa Kat eMITAOKEC, va Slaxelpi-
(eTal CUYKPOUGELG, aMd kal va Snuioupyel kal
va SloTNPEl EMWQENEIC OXEOELG, EITE UE TOUG OUL-
VEPYATEC Kal ToUG epyalOUEVOUG TOU, ElTe TOUG
mOavoUC UEAOVTIKOUG CUVEPYATEG TNG ETTIXEL-
pNOon¢ Tou.

MoTtomnoinon:
Ot ouppeTéXOVTEG Ol omoiot 6a mapakoAou-
Orioouv OAeG TIG cuveSpieC Kat Ba CuUppETE-
XOUV G€ OAEG TIC MPOCOUOLWCELG, Oa AdfBouv
gmionun motomnoinon and to Program on
Negotiation at Harvard Law School.
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INZTITOYTO AIAITHZIAL
KAI ENAAAAKTIKON MEBOAQN
EMNIAYZHL AIAOOPON
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