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Kuplot,

EmBupolpe va oag mAnpodoprncou e o0tL To Kumplakd ERmopikd kot Biopnxaviko EmpeAntriplo dlopyavwvel o€ ocuvepyaoia pe to EBE Aeukwoiag
kat tn Movada Evnuépwaong tou Eupwrnaikou Kévipou Emuyelpnuatikig ZtnpEng KUmpou oepuvaplo pe Bépa:

«IDENTIFYING AND IMPLEMENTING A CUSTOMER STRATEGY AS A DRIVER OF BUSINESS EXCELLENCE »

To ogpwvaplo Ba gival pa eukalpia va «EVOWHATWOOUUEY TIG OKEWELG TOU TTEAATN OTOV TTUPHAVA TOU KEVTPOU AN ews anodacewyv tTng mxeipnong.
Oa gival po TPOKANGCH OTOV TPOTO TIOU OKETITETOL LAl ETILXELPNON, CUUMEPIAAUPBAVOUEVWY TWV SLASIKACLWY, TWV TPOLOVTIWY, TWV UTINPEC LWV Kol Ba
AaBeL urodn véoug / Sladopetikolg TPOMoUG oUTwWE Wote va avénBbel n oAwkn afio mou mpoodEépel n emiyeipnon otoug meAdteg TnG. EmumAéov to
ospwvaplo Ba BonbrosL oTo va avayvwplooupde To EUMOSLA TIOU UTAPYXOUV KOL TNV QVAYKN OVTLLETWIILONG TOUC YloL MLOL ETILTUXH EKTEAEGN
oTPATNYLKAG TEAaTWY. H TpoTevOUEVn eUMAOKN HEAWV Tou mpoowrikol tng SlevBuvong o’ autr tn dtadikacia Ba Bonbrioel otn dnuoupyla
BeTikoU KAlpaTog mou Ba §pAcel wg KATAAUTNG 0TV edapPOyYr TNG OTPATNYLKAG.

‘000 elval oNUAVTLKO VA UTIAPXEL SECUEUUEVO TIPOCWTILKO Kal adpoctwuévn nyeaoia, sival GAAo TOG0 oNnUaAvTLKO va uTtdpxel B€Anon va sloakolyetal
0 TEAATNC KaL v UTtEPPBaivovTal Ta EUTOdLa WOTe va epappudlovtal GTPATNYLKESG TTOU 08nyouV ot Snutoupyia adoCLWHUEVWY TIEAATWVY KAl CUVAA
TNV ETUXELPNUOTIKA aploTevon.

To oguwvdplo autd amoKTd ofuepa olaitepn onpacio yla TG eMXELPAOELS / 0pyaVIOMOUG adoU n MAPOTETAUEVN OLKOVOMLIKA Kplon Kai n
opeBatdtnTa TOU UTAPXEL SNELOUPYOUV OKOWUN MeyaAUTepa TPOPBAAMOTO KOL WG €K TOUTOU O EYKOLPOG EVIOTIOMOG TwV OANQYWVY KOl TwV
TIPOCOPUOYWY CUUWVA LE TLC AVAYKES TWV TEAATWY TOUC Eival MPWTAPXLKAG onuaoiag yia Statripnon / emBiwon toug ota véa SeSopéva.

MeTd TtV 0AOKARPWON TNG KATAPTIONG OL KATOPTI{OMEVOL TTPENEL Va Eival o€ Béon va:

e KoatavooUv Kat epunvelouy To HeTaBarOpEeVO TiEPLBANOV KaL TTWE AUTO UMOPEL va EMNPEATEL BETIKA TNV VATTTUEN TNG EMXElpnong

e Avayvwpilouv tnv avdykn ylo mehato-kevtpikr allayn mou Ba umopel va 0dnyroeL otnv avantuén Kot apioteuon tTng emXeipnong

e [poodépouv BeTIKA OTLG AMODATELG TNG ETIXELPNONG KE TO VA avalnNTOUV KAl VA KOTAVOOUV TG avTIAAPELS TwV MEAATWY WOTE Vol
TPOPAEMOUV CWOTA TLG AVAYKEG TOUG

e ATOKTAOOUV VEO OTUA Kol va KateuBuvovtat 0xL Ldvo amo Toug aplbBuoug, aAAd mpomdvtwy and tig AUcelg mou Ba avaintolv

e  KataAaBaivouv tnv avaykn va SouléPouv amoSoTIKA UE E0WTEPLKOUG Kol eEWTEPLKOUG MAPAYOVTEG Kol va cUMBAANoOUV og pla
OTPATNYLKI TIEAATWY TIOU UIMOPECEL VAL EVOUVAUWOEL TNV OTABEPOTNTA KAL TNV OVTAYWVLOTIKOTNTA TNG ETLXELPNONG

To mpdypappo KOAUTITEL TIG AVAYKEG OPYOVIoUWY / EMIXELPROEWY TIou BéAouv va Tipoadlopiocouv otpatnylk avamtuéng katl va ebapuocouv
OTTOTEAECHATIKO TTPOYPALUO TIEAATOKEVTPLKAG TIOALTIKAG WG 08NYO0 ETIXELPNUATIKAG apioTeuonc.

To npoypappa ancsubuvetal oe AleuBuUVTIKA Kat AvwTtepa STeEAEXN KABWCE KAL OE EMLOTNLOVIKO TIPOCWTTILKO ETIUXELPHOEWV KAL OPYAVIOUWY TLOU EXOUV
€uBuvn yla Bépata Ztpatnykng, MwAncswv, MApKeTVYK Kat MpoowrikoU.

AIAAZKAAIA

Y10 mpoypaupa Ba S16dtouv oL eunelpoyvwpoveg K.K. Elie Wakil ko Avépéag XpLotdnouAog ot omoiot StaBétouv eupeia Kot MOAUETH Tteipa o€
Oéuata opyavwong Kal avarTuéng EMIXELPHOEWV/OPYOVIOUWY. INUELWVETAL OTL To mpoypapua Ba Siefaxbsi otnv AyyAkkr yAdwooa Ouwg
napeUPBAOELS KAl GUTINTAOELS UItopoUV va yivouv Kat atnv EAAnvLk.

H AOMH TOY NPOTPAMMATOZ
To MpOypOUUa TTOU givat TTPAKTLKAG dUoNG mepAapBAvel TOGO LEPUUATLKY OCOV Kol EVOOETILXELPNOLAKT) KATAPTLON.

MEPO3Z A’ (IAPYMATIKH KATAPTIZH) 09-10/06/2015
H 8pupartikd katdption (17 ®don) Ba SiefaxBei otic 09-10/06/2015

To npoypappa seyxkpilnke and Tnv AvAA. Or sEmiIXEIprosIg wou
CUHHETEXOUV UE EPYOSOTOUUMEVOUS TOUS, OFf ONTOIO! IKAVOTTOIOUV A%’:,“B‘;‘:;‘;‘ET‘:’C’,ESQ
TO KpITHpIa Tng AvAA, 8a TUXOUV TING OXETIKIAG SEmMXopniynong. Auvvapukoo

KOonpou
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EFTKYKAIOZ
MEPOZ B’ (ENAOENIXEIPHZIAKH KATAPTIZH)

O ekmaldeutng Ba adlepwoel 7 wpeg o€ KAOe emixelpnon e emiokeyn TOU OTO XWPO TNG ETUXEIPNONG yLa €EELSLKEVPEVN ETIL TOTIOU UEAETN Ko
oultnon Twv edpappoywyv mou Ba mpémnel va AdBouv Xwpa oTh CUYKEKPLUEVN ETXEipnonN.

AIAPKEIA KAI XQPOZ AIEZATQIHZ
Aldpkela 21 wpeg and TG omoleg ot 14 adopolv To WPUUATIKO PEPOG KAl OL 7 TO €VOOETLXELPNOLAKO UEPOC. To Tpoypaupa Ba SiefayBel oto
Zevodoxeio HILTON PARK otn Asukwoia.

AIKAIOMA 3YMMETOXHZ (€1785 + €339.15 ®.N.A.)

To mpdypappa €xet eykplBel and tnv Apxr) Avamtuéng AvBpwrivou Auvapikou oav ipdypappa {wTtkig onuaciag. To mpoypappa enyopnyeite €§
oAokArpou amnod tnv AvAA KoL wG €K TOUTOU SV UTIAPYEL OTIOLOLSATTOTE OLKOVOLKN EMLBAPUVON YLa TLG ETUXELPNOELS e€atpoupévou Tou O.M.A. Na
onuelwdel 6t kaL to O.MN.A. emotpédetal oTIg eTOLPEleg KAl Sev AMOTEAEL KOOTOG YLaL TIG ETUXELPN OELG.

MPOKELTOL TPAYUOTIKA YLO LA OWVETIOVAANTITN KoL OLWKOVOULKA cupdépouca sukalpio mou mpoodépetal yla avaBaduion twv Kumplakwv
Emixelpnocwv adol To MPAYUATLIKO KOOTOG GUUETOXNG av €V UTINPXE N ETyopriynon tng Apxng Ba ntav touldyiotov €1785 kal mpotpémnovtal OAoL
OTIWG TNV EKUETAAAEUBOUY OTO £MOKPO.

NIZTONOIHTIKO NAPAKOAOYOHIHZ
To KEBE Ba epodldoel OAOUC TOUG CUUETEXOVTEG e MioTomoLnTko MapakoAouBnonc.

H mpaktiki ¢von KoL o TUTOG TOU TPOYPAUUATOC ivat pavepd OTL BETOUV TIEPLOPLOUOUG OTOV 0P TWV CUMHUETOXWV (25 emuxelproeLg) yU' auto Oa
yivovtat SeKTEG ALTAOELG KOTA OELPAV TTPOTEPALOTNTOC. TeEAeuTala nuepopunvia yio SNAWOELG cuppeTOXAC ivat n Tetaptn 03 louviou 2015.

Ma neplocotepeg nAnpodopieg 6cov adopd to KABAPO KOOTOG GUHMMETOXNG WG EMLONG Ko yla SNAWOCEL CUMMUETOXNG, TOPAKAAEICOE OMwWG
EMUKOWWVEITE [E TOV K. XpioTto TavteAé oto KEBE, thA. 22889840, dpas. 22668630
Me ektipnon,

Xplotog Tavtehég
yla Meviké Mpappatéa

/TB
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EFKYKAIOZ
ANAAYTIKO NPOrPAMMA

Tpitn 09/06/2015

09.00-09.30 (0,50) Introduction and Objectives
- Introducing the delegates
- Expectations of the delegates
09.30-11.00 (1,50)  Successful Customer Strategy
- What is a customer strategy and why we need one
- The art of transformation (unfreeze — change-refreeze)
- Why implementation of strategies fail: driving vs.
restraining
- Minimizing resistance to change
- Sources of innovation and change
- Group work - Organization focus and barriers

11.00-11.15(0,25)  COFFEE BREAK

11.15-13.15(2,00) The role of the customer in your organization
- Decision making culture (company values)
- The trade — offs: customer vs. employees vs. quality
- Increasing value
- Group Work
- Impact on how things are done (internal)
- Impact on company perceptions (external)

13.15-14.15 LUNCH

14.15-16.00 (1,75) Dimensions of the overall business strategy
- Group Exercise
Products vs. Processes vs. Service
- Customer centric change: organization enablers and
barriers
Group Exercise: factors impacting organizational readiness

16.00-16.15 (0,25) COFFEE BREAK

16.15-17.30(1,25) Case Study 1 (unfreeze)
“Distributor in distress” — elements of customer strategy
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EFKYKAIOZ
Tetdptn 10/06/2015

09.00-09.30(0,50) Summary and Feedback
Learning Points
09.30-11.00 (1,50)  Creating a customer strategy as the driving force for change:
- Why a customer strategy is the driving force for change
Group work: Situation analysis: industry (P.E.S.T.E.L.)
competitiveness (Porter’s 5 forces)
- Idea generation and initiatives
- The journey

11.00-11.15(0,25)  COFFEE BREAK

11.15-12.15(1,00) Customer engagement sets the direction
- Customer behaviour
- Attitudes: rational and emotional
- The touchpoints
- Identifying improvements

12.15-13.15(1,00) Group Work: Customer targeting prioritization:
- Customer experience
- Engagement vs. relationship vs. potential
- Initiatives prioritization

13.15-14.15 (1,00) LUNCH
14.15-15.15(1,00)  Case Study 2 (Change): “Bank Customers heard”

(moving to action)
- Identify and prioritize improvement areas

15.15-15.30 (0,25) COFFEE BREAK

15.30-16.30 (1,00)  Case Study 3 (re-freeze): “Car breakdown”(the details) —
initiatives and actions for improvement
Conclusion:
Moving forward — employee buy-in
16.30-17.30 (1,00)  Follow up workshop
Explanation
Homework
Discussion
Closing remarks

Inu: H mapoucioon 6Aou Tou mpoypdpupatog Ba yivel Kat amod Toug SUo ekmalSeuTEG TaUTOXpOVa
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AtAwon Zuppetoxrg

EmiBupolpe va 6aG TTANPOQOPT|C0VUE OTL EVOLAPEPOUACTE VO CUUUETACYOVIE OTO ZEULVAPLO TIOV SLOPYAVWDVEL TO
KEBE pe 6¢pa:

«IDENTIFYING AND IMPLEMENTING A CUSTOMER STRATEGY AS A DRIVER OF BUSINESS EXCELLENCE»

Xroeia Emyeipnong / Opyaviopov

‘Ovopa Emyeipnong:

Ap. Mntpwov Epyodotn Kowvwvikwv Acpaiicewv:

TnA. das.
AtevBuvon:

T.0. T.K.
E-MAIL:

Ap. ZuppETEXOVTWV:

[J Aevkwoia, 09-10/06/2015 (Eevodoxeio HILTON PARK)

IToLxela TUUPETEXOVTOV

Ovopata SUPUPUETEXOVTIWV: O¢on otnv Etapeia:

1
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1

HUEPOUNVIO vt e e e YTTOYPOUPI coreeeeeeeee e
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